Dental = I Pearls For Your Practice’
Economics
JoeBlaes,DDS

Pearls a-plenty

BloodSTOP™ by LifeScience PLUS — Bleeding in the patient’s
mouth is a common problem for us. We encounter problems with
bleeding because we work in a highly vascular area. When deal-
ing with bleeding, we need instant control.
BloodSTOP is designed to do just that! I
have found that other products are harder
to use and more expensive. We need some-
thing that will easily give us quick hemostasis.
BloodSTOP and BloodSTOP EX hemostatic
gauze are the ideal tools for general dentists
BloodsToP ™ by Lifesaience~ 21 specialists (oral surgeons, periodontists,
PLUS and endodontists) to control bleeding. These
products are made of hypoallergenic, natural cellulose. A fine silky
gauze, it can easily be cut to fit tight intraoral spaces. On contact with
blood, it turns into a gel while enhancing coagulation factors to form
an active, gentle protective barrier over the wound. As BloodSTOP
absorbs blood and turns into a gel, it expands to create a gentle back-
pressure on the wound. It is ideal for all your patients, especially
those with special problems — patients on blood thinners, smokers,
hemophiliacs, and bleeders. This product is kind to patients since it is
odorless and tasteless and is easily removed by irrigating with water
or saline solution. Dentists are successfully using BloodSTOP hemo-
static gauze to stop extreme bleeding during extractions, to prevent
dry sockets, to control bleeding during an apicoectomy, and during
reconstructive surgery. The product has a long shelf life (three years
plus), so you don’t have to worry about expiration dates. It stops
bleeding 80 percent faster than traditional cotton gauze and pressure
techniques. So, it really qualifies as a Pearl — faster, better, easier, and
less expensive! I have been using this product for about four months
now and have had truly great results. I urge you to try this product
and always have it on hand. Order from your dealer, call (877) 587-
5433 or visit www.life sciencesplus.com for more information.
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